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RSP Brings Client Value Center Stage through 
Strategic Alliance Spotlight 
 

RSP has announced several client-focused initiatives for 2019. The first, 

named Strategic Alliance Spotlight, will focus on celebrating client relationships. 

Having spent nearly 50 years helping middle to large market clients with a myriad 

of legal matters ranging from real estate, business transactions, government 

representation, to banking, finance and litigation, RSP has built a winning formula 

for solid client alliances. 

Beyond offering legal advice, we see ourselves as trusted advisors and strong, 

knowledgeable advocates on our clients’ behalf. Our mission is to provide quality, 

value-driven legal services that make a positive difference in the business and 

personal lives of our clients, and we’ve built our firm on those lasting client 

collaborations. 

RSP’s launch of Strategic Alliance Spotlight focuses on one of its long-term 

clients of close to 40 years, Freedman Seating Company (FSC). Recently 

recognizing their 125-year anniversary, FSC engineers and manufactures seats 

and related products for buses, rail lines, marine use, truck, and specialty 



commercial vehicle seating. FSC is recognized as the leading manufacturer of 

transportation seating solutions. 

“When we first met RSP almost 40 years ago, we chose them for their efficiency 

and advocacy as a legal advisor as well as for their experience to provide that 

advice in a cost-effective manner,” said Jerry Freedman, FSC’s Chairman. “They 

are diligent in understanding our business, passionate about solving our legal 

challenges, and strategic in helping us achieve our goals. RSP is not afraid to 

challenge us, with the end goal of contributing to our success. We are honored to 

be the inaugural Strategic Alliance Spotlightclient.” FSC is currently in its fourth 

generation of management, namely Craig Freedman, CEO, Dan Cohen, 

President, and Dave Cohen, Vice- President. 

To celebrate, 30 employees from both firms recently prepared and enjoyed a 

meal together at The Social Table in January. Social Table is a culinary space 

that hosts hands-on dinner party-style cooking classes focusing on all aspects of 

a meal with the goal of bringing people together over food and beverage. 

RSP’s Strategic Alliance Spotlight seeks to celebrate its relationship with a 

different client each year. 

FSC is the perfect demonstration of what RSP strives to accomplish strategically 

with all of its clients and business associates: close relationships which add value 

and flourish over time, continuing to grow and prosper. FSC is not only one of 

RSP’s oldest clients, they epitomize the solid attorney/client relationship we strive 

to achieve in terms of mutual trust, confidence, loyalty, and dedication to our 

clients’ best interests. 

As RSP moves toward its 50th anniversary in 2020, additional initiatives are 

planned to highlight how the firm delivers client value, including an annual 

summit for clients to discuss industry trends and practices and how they may 



impact client businesses and an annual client survey to measure client 

satisfaction and discover how RSP can best meet clients’ legal needs. Also, in 

the works for 2019, RSP seeks to update its client branding and communications 

through a redesigned website and print materials, an enhanced quarterly 

newsletter addressing legal and business topics of interest, and new firm and 

attorney videos. 

Attorney Advertising Notice  
This information has been prepared by Robbins, Salomon & Patt, Ltd. for informational purposes only and is not legal 
advice. This information is not intended to create, and receipt of it does not constitute an attorney-client relationship. 
Online readers should not act upon this information without seeking professional counsel. 

 


